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East-West shippers see a sharp  

decline in their contract rates 

 

London, UK, 29 September 2015 – Ocean freight rates for cargo 
moving under contracts on the major East-West routes have seen a 
sharp reduction since the beginning of the year, according to Drewry’s 
Benchmarking Club, a closed user group of multinational retailers and 
manufacturers who closely monitor their contract freight rates. 

The Drewry Benchmarking Club contract rate index, based on Trans 
Pacific and Asia-Europe contract freight rate data provided confidentially 
by shippers, declined by 7% between May and August this year, the 
steepest fall since the Benchmarking Club was established in March 
2014. 

The fall in contract rates has been driven by a combination of lower fuel 
costs, excess vessel capacity and intensive competition between 
shipping lines. Bunker costs have fallen notably since the fourth quarter 
of 2014 and this has contributed to a reduction in contract rates 
negotiated since the first quarter of this year, which has accelerated in 
recent months. This trend has also been reflected in the spot market. 

Prior to this there was some strengthening in Asia-Europe contract rates 
agreed at the end of 2014 when market conditions were stronger. 
However, as the spot market has weakened and bunker surcharges 
fallen, contract rate levels have since deteriorated. Some of the fall in 
contract rates was the result of carriers granting shippers temporary 
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reductions in contract rates to secure cargo. As a result, the Drewry 
Benchmarking Club contract rate index declined 5% in the 12 months to 
August 2015. 

“We expect contract rates to fall further through the remainder of this 
year, given falling fuel costs and continued overcapacity in the market,” 
said Philip Damas, Director of Drewry Supply Chain Advisors. “Given the 
volatility of rates in both the spot and the contract market, shippers are 
increasingly using Drewry to help them forecast and budget their 2016 
freight costs,” added Damas. 

Due to non-disclosure agreements with all shipper members of the 
Benchmarking Club, Drewry cannot share detailed cost benchmarking 
intelligence with companies which are not members of the Club. Unlike 
other indices, the Drewry Benchmarking Club contract rate index 
measures freight rates under annual contracts rather than spot freight 
rates. 

END 

About Drewry’s Benchmarking Club 

Drewry’s Benchmarking Club is an exclusive user group open to 
Shippers (importers/exporters) only. Through the Club, members can 
confidentially compare their anonymous contract freight rates with those 
of other shippers. 

Through quarterly customised reports, members are able to make cost 
comparisons against their peers and predefined categories of small, 
medium and large shippers also moving cargo on their routes. Together 
with these tailored insights members receive a comprehensive 
procurement support package, including access to online spot freight 
rate intelligence and best practice guidance. Members range from 



shippers with annual freight volumes of 5,000 TEU to more than 300,000 
TEU. 

For further information, please contact James Harley, Drewry’s Head of 
Marketing: 

Drewry Maritime Research,  
15-17 Christopher Street,  
London EC2A 2BS  
United Kingdom 

T: +44 (0)20 7650 1676  
F: +44 (0)20 7987 9396  
E: harley@drewry.co.uk  
W: www.drewry.co.uk 

About Drewry 

Drewry is a leading international provider of research and consulting 
services to the maritime and shipping industry. From its origins in 1970 
London to a 21st century maritime and shipping consultancy, Drewry has 
established itself as one of the most widely used and respected sources 
of impartial market insight, industry analysis and advice. Offering a 
unique combination of sector knowledge, rich market insight and 
commercial awareness Drewry is able to consistently deliver the 
performance, profitability and competitive advantage its clients seek. 

Drewry serves its clients through four business units: Drewry Maritime 
Research, publishing market-leading research on every key maritime 
sector; Drewry Maritime Advisors, supporting the needs of shipping and 
financial institutions; Drewry Supply Chain Advisors, providing seafreight 
procurement support to retailers and manufacturers; and Drewry 
Maritime Equity Research, delivering an Investment Research Service 
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on listed companies operating in the industry. 

Drewry has a truly global perspective of the maritime sectors and areas 
of expertise it covers and employs over 100 professionals across an 
international network of offices in London, Delhi, Singapore and 
Shanghai. 

 


