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East-West shippers negotiate big  

reductions in container contract rates  

	  

London, UK, 12 April 2016 – Ocean freight rates for cargo moving 
under contracts on the major East-West trade routes have already 
dropped by 20% in the year to February and are on course to see further 
deep reductions from May, according to Drewry’s Benchmarking Club, a 
closed user group of multinational retailers and manufacturers who 
closely monitor their contract freight rates. 

The Drewry Benchmarking Club Contract Rate Index, based on Trans 
Pacific and Asia-Europe contract freight rate data provided confidentially 
by shippers, declined by another 5% in the three-month period between 
November last year and February. 

This meant a 20% cut when compared with rates in February 2015, 
showing an acceleration of contract rate erosion, even though lower fuel 
charges accounted for the minority of the reduction in rates. 

Because many transpacific exporters and importers are finalising 
negotiations of new eastbound Pacific contracts to be effective from May 
1, Drewry expects a further fall in contract rates during the 2nd quarter of 
2016. The specialised procurement consultant is involved in freight 
tenders via its new eSourcing Ocean Freight SolutionTM platform and has 
also seen large reductions in contract rates in the confidential bids 
received in recent months from carriers but not yet implemented into 

http://drewry-email.co.uk/_act/link.php?mId=C9115717594835848273417296404019&tId=173146731


new contracts. 

“Following the price war in the spot container shipping market started in 
late 2015, the contract market is now also going through a catch-up 
reduction in prices,” said Philip Damas, Director of Drewry Supply Chain 
Advisors, speaking at the Global Liner Shipping conference in London 
earlier today. “By monitoring contract rates every quarter within the 
closed user group, companies can determine how well they rank on 
contract rate levels among their peers and can get increased confidence 
on actual contract rates which can be secured in today’s very weak 
market.” 

While exporters and importers are enjoying big reductions in their ocean 
procurement costs this year, the next trend for shippers could be how to 
identify and work more with carriers who can maintain reliable service 
levels despite their revenue pressures and the risk of carrier service 
instability. 

The closed user benchmarking group monitors not only detailed 
comparative contract rates, but also comparative transit times and 
direct/transhipment service features. Rate validity and free time days are 
also provided. 

 
END 

About Drewry’s Benchmarking Club 

Drewry’s Benchmarking Club is an exclusive user group open to 
Shippers (importers/exporters) only. Through the Club, members can 
confidentially compare their anonymous contract freight rates with those 
of other shippers. 



Through quarterly customised reports, members are able to make cost 
comparisons against their peers and predefined categories of small, 
medium and large shippers also moving cargo on their routes. Together 
with these tailored insights members receive a comprehensive 
procurement support package, including access to online spot freight 
rate intelligence and best practice guidance. Members range from 
shippers with annual freight volumes of 5,000 TEU to more than 300,000 
TEU. 

For further information, please contact James Harley,  
Drewry’s Head of Marketing: 

Drewry Maritime Research,  
15-17 Christopher Street,  
London EC2A 2BS  
United Kingdom 

T: +44 (0)20 7650 1676  
F: +44 (0)20 7987 9396  
E: harley@drewry.co.uk  
W: www.drewry.co.uk 

About Drewry 

Drewry is a leading international provider of research and consulting 
services to the maritime and shipping industry. From its origins in 1970 
London to a 21st century maritime and shipping consultancy, Drewry has 
established itself as one of the most widely used and respected sources 
of impartial market insight, industry analysis and advice. Offering a 
unique combination of sector knowledge, rich market insight and 
commercial awareness Drewry is able to consistently deliver the 
performance, profitability and competitive advantage its clients seek. 
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Drewry serves its clients through four business units: Drewry Maritime 
Research, publishing market-leading research on every key maritime 
sector; Drewry Maritime Advisors, supporting the needs of shipping and 
financial institutions; Drewry Supply Chain Advisors, providing seafreight 
procurement support to retailers and manufacturers; and Drewry 
Maritime Equity Research, delivering an Investment Research Service 
on listed companies operating in the industry. 

Drewry has a truly global perspective of the maritime sectors and areas 
of expertise it covers and employs over 100 professionals across an 
international network of offices in London, Delhi, Singapore and 
Shanghai. 

	  


