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Dry bulk shipping will not  

return to profitability before 2017  

 

London, UK, 2 December 2015 – The gloomy outlook for the dry bulk 
shipping market continues to afflict shipowners and the market is not 
expected to return to profitability before 2017, according to the Dry Bulk 
Forecaster report published by global shipping consultancy Drewry. 

Ship owners continue to struggle to recover their costs as commodity 
demand falls far short of owners’ expectations. As a result ship owners 
continue to downsize their vessel holdings which will enable oversupply 
to reduce over the next five years. The second-hand market remains 
active, as owners with sound financial backing have acquired many 
vessels in distress sales. The global dry bulk fleet grew just 2% in the 
first nine months of 2015, reaching 773 million dwt. 

On the demand side, the iron ore trade is forecast to grow at a moderate 
pace of 3-4% over the next few years, coal imports to China have 
slowed down and a rebound is not expected any time soon. Although 
India does have an over-ambitious plan to become self-reliant in thermal 
coal, the country cannot simply lessen its dependence on imported coal, 
as demand continues to rise steeply. 

 
 
 

http://drewry-email.co.uk/_act/link.php?mId=C9115717594835243206417296402519&tId=166464009


Drewry dry bulk freight rate index 

 

Source: Drewry Maritime Research 

 

“Dry bulk freight rates are expected to improve from the fourth quarter 
onwards. Drewry’s view of a more stable supply-demand balance hinges 
largely on the expected improvement in the demand outlook and an 
anticipated moderate growth in the supply perspective. However, a 
recovery to the point that shipowners start earning profits will remain 
elusive for at least another year,” continued Saran. 

Drewry expects the dry bulk shipping market to return to profitability only 
from 2017. 

END 

“Dry Bulk Forecaster" is a quarterly report published by Drewry 
Maritime Research and is priced at £2,115 for an annual subscription. 
The report is available from the Drewry website www.drewry.co.uk. 

 

http://drewry-email.co.uk/_act/link.php?mId=C9115717594835243206417296402519&tId=166464010


For further information, please contact James Harley, Drewry’s Head of 
Marketing: 

Drewry,  
15-17 Christopher Street,  
London EC2A 2BS  
United Kingdom 

T: +44 (0)20 7650 1676  
F: +44 (0)20 7987 9396  
E: harley@drewry.co.uk  
W: www.drewry.co.uk 

About Drewry 

Drewry is a leading international provider of research and consulting 
services to the maritime and shipping industry. From its origins in 1970 
London to a 21st century maritime and shipping consultancy, Drewry has 
established itself as one of the most widely used and respected sources 
of impartial market insight, industry analysis and advice. Offering a 
unique combination of sector knowledge, rich market insight and 
commercial awareness Drewry is able to consistently deliver the 
performance, profitability and competitive advantage its clients seek. 

Drewry serves its clients through four business units: Drewry Maritime 
Research, publishing market-leading research on every key maritime 
sector; Drewry Maritime Advisors, supporting the needs of shipping and 
financial institutions; Drewry Supply Chain Advisors, providing seafreight 
procurement support to retailers and manufacturers; and Drewry 
Maritime Equity Research, delivering an Investment Research Service 
on listed companies operating in the industry. 
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Drewry has a truly global perspective of the maritime sectors and areas 
of expertise it covers and employs over 100 professionals across an 
international network of offices in London, Delhi, Singapore and 
Shanghai. 

 


